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       About FWWB: 

FWWB, India was promoted in 1981 as an affiliate of Women’s World Banking, a global 

network created to focus on the need for women’s direct access to financial services and 

recognizing women’s role in building a nation’s economy. Led by a Board of women 

leaders representing strong community based initiatives, FWWB’s strategy has been to 

act as a catalyst with the commitment to build a society based on equity and social justice 

where women are leaders in social change.  

 

In line with its mission FWWB initiated Livelihood and Enterprise Development program 

in the year 2007 with the aim to support community based organizations (CBOs) 

addressing the challenges faced by economically deprived household. Later in 2011 

FWWB expanded its program by providing credit support to Farmer Producer 

Organizations (FPOs). FWWB over the years realized that credit alone cannot ensure the 

sustainability of these organizations hence decided to expand its capacity building 

program in much focused way. 

 

FWWB managed to access loan along with capacity building grant support from National 

Bank for Agriculture and Development (NABARD) for FPOs.  With experience FWWB 

realized that the FPO model is still new and unproven one, FPOs are facing limitations 

and challenges- governance and legal compliances capita being the most critical one. 

Despite of Government’s effort, even public sector banks are reluctant to venture in this 

sector. Apart from these challenges FPOs are facing many challenges in marketing and 

NPM/organic farming.  

 

In the light of the above stated experience, FWWB organized workshop on contemporary 

issues related to Farmer Producer Organizations at Ahmedabad on 29th – 30th October 

2018 with an objective to discuss the perspective of the stakeholders, capacity building 

strategies and need of FPCs and the sector along with experience sharing by the Farmer 

Producer Organizations. The deliberations from the discussions shall be helpful in 

providing inputs for developing follow-up actions to further strengthening the FPOs.  
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       Proceedings  

 

The workshop started with the lighting of lamps followed by the introductory speech of 

Ms.Vijayalakshmi Das, CEO, FWWB where she welcomed all the participants and gave a 

short introduction on FWWB’s 

efforts on financing FPOs and 

need for the workshop. This 

was followed by a short 

introduction of all the 

participants and key note 

address by Shri Dinesh Raina, 

General Manager, NABARD  

 

 

 

 

 

Key note address by Mr. Dinesh Raina, GM, NABARD 

 

Mr. Dinesh Raina started his speech by quoting one of the famous quote of Mr. John F 

Kennedy: "The farmer is the only man in our economy who buys everything at retail, sells 

everything at wholesale, and pays the freight”. Contribution of Agriculture is small in the 

overall GDP growth of India. Average income of farmers in Gujarat is Rs.7,500/ month. 

He stated that Farmer Producer Organizations (FPOs) can play a vital role in improving 

agriculture and life of farmers. The farmers can have bargaining power for their produces 

when associated with FPOs. NABARD has promoted 118 FPOs in Gujarat and is 

supporting them. Some of these FPOs have achieved scale and some haven’t. The FPOs 

are helping the farmers to get Minimum Support Price (MSP) for their produces, in 

marketing of their produces etc. He mentioned about various challenges which the FPOs 

are facing in governance, marketing, of low equity base, inadequate credit infrastructure, 

capacity building etc. NABARD has taken up the issue of inadequate credit facilities with 

banks and is also arranging capacity building support like training of CEOs of FPOs. He 

stressed that CEO is very important for a FPO and proper training should be given after 

appointment of the CEO. He mentioned that it is very important to monitor and carry out 

proper assessment of the FPOs. NABARD has developed a FPO scoring model and a cloud 

based portal for the FPOs. FPOs should also have a proper business plan. He concluded 

by saying that 66% of the farmers of Gujarat are small and marginal farmers and there is 

a huge potential to develop FPOs in Gujarat for improving the lives of the farmers. 

 

Ms. Vijayalakshmi Das mentioned that FWWB under the Umbrella Programme For 

Natural Resource Management (UPNRM) has taken up the initiative to start a capacity 

building rating of the FPOs with the help of organisations such as M-Cril and CRISIL which 

is very important to identify the weaknesses of the FPOs. The rating is different from the 

financial rating available in the markets. She further mentioned that financial institutions  
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are asking for loan guarantee up to 85% of the loan which is exorbitant and should reduce 

it to make loans more accessible and affordable.  

 

Presentation on FWWB’s Agriculture Finance Program  

 

Presentation was made to share FWWB’s experience of lending to Farmer Producer 

Organizations (FPOs). It focused on areas such as growth, geographical spread, capacity 

building initiatives and challenges faced. Also, the work done under UPNRM project was 

shared with the participants. FWWB has worked with more than 80 FPOs and has 

provided loan in excess of Rs.70cr from the start of the Program. 

 

Presentation by FPOs  

 

8 FPOs- Marutham Sustainable Agriculture Producer Company Ltd., Chengam 

Sustainable Agri Producer Company Ltd, SEEDS Sustainable Agriculture Producer 

Company Ltd., Aranyak Producer Company Ltd, Pragathi Farm Producer Company Ltd,  

Ram Rahim Pragati Producer Company Ltd. and Sri Satya Sai Farmers’ Mutually Aided 

Cooperative Fed. Ltd.(SSSF MAC Fed Ltd) made presentations on their works and 

challenges. The main challenges pointed out by the FPOs are summarised below- 

 

• Issues related to credit linkages with banks- FPOs stated that it is very difficult for 

them to avail bank loan as bank officials are not aware about FPO model and their 

weak financials. In most cases banks are taking considerable time to consider their 

application. Banks also require collateral and guarantee against the loan which FPOs 

can’t afford.   

• Issues related to marketing- The major concerns raised by FPOs are ability to hold 

the stock for longer period. Apart from that it was also discussed that FPOs are facing 

tough competition from local traders. FPOs don’t have marketing professional who 

can understand the dynamics of the market and provide solution to FPOs. Aranyak 

had a loss of Rs.3.32cr in FY 16-17 as the market price of maize slided downwards. 

Participants asked how they were able to bear the loss. CEO of Aranyak, Shri Santosh 

Kumar informed that Aranyak has Cluster Level Fund generated from the savings of 

the members through which they were able to bear the loss. Aranyak tends to 

recover the loss in 4-5 years from the profit generated through operations. Also, they 

have changed their strategy to 90% spot selling and 10% stocking of the procured 

product in warehouses. Previously, they used to hold more stocks in ware house. 

Participants also asked whether 5,000 plus membership is a problem for the FPO, 

whether all the farmers are actively involved in decision making and what the active 

member participation is to which Mr. Santosh Kumar replied that active members in 

Aranyak is 35%. Prof.Trilochan Sastry, mentioned that FPOs should understand how 

the commodities market work. FPOs should take the Minimum Support Price (MSP) 

advantage and MSP schemes should be run by the federations. Value added product 

is very important for increasing income. CCD has a dal (pulses) mill processing centre. 

They have launched value added product such as pea nut butter. He invited all the 

FPOs to work together to beat the competition. 
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• Issues related to NPM and organic farming- The major challenge in this area is to 

convince farmer to adopt NPM and organic practices. FPOs don’t have access to 

separate storage and transportation facility for their NPM and organic produces. 

Marketing of NPM and organic produces is also biggest challenge for FPOs as there 

is not much awareness about the products of this segment.  

• Issues related to governance- Most of the FPOs expressed that lack of ownership 

from board members and shareholders are their biggest issues. Despite their efforts 

board members are still not able to own the company. Board members have their 

own limitations that they are not able to provide sufficient time to FPOs.  

Discussions took place on whether Mutually Aided Cooperative Societies (MACS) can 

have shareholding in FPOs. If MACS are situated is 9 states such as Telengana, 

Andhra Pradesh etc. which have liberal cooperative Act, then MACS can become 

shareholders in FPOs. Cooperative Act of Tamil Nadu doesn’t permit MACS to 

become shareholders of FPOs. 

 

Presentation by M-CRIL on rating of FPOs 

 

Shri Ashok Kumar, Executive Director, Livelihoods, M-Cril made a presentation on 

the works done by them on rating of FPOs. M-Cril has rated 20 FPOs and 

sustainability is challenge for most of them. He emphasised that dependency on 

promoting organisations should reduce gradually and FPOs should become self-

sustainable over a period of time. One of the major reasons for getting a lower rating 

is that the FPOs are not sustainable. Management becomes a crucial factor for 

sustainability of the FPOs, CEOs should be capacitated to make the businesses of the 

FPOs sustainable. 
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Panel Discussions- 

 

Panel Discussion 1- Challenges faced by FPOs in availing credit from banks 

 

  Name Organisation 

Chair Ms. Susan Thomas   IGDIR  

   

Panellists 1) Shri G. V Sarat Kumar Founder, Access Livelihood 

Consulting India 

  

2) Shri S S Bhatt Managing Director, Ananya 

Finance 

  

3) Shri Seetanshu 

Shekhar 

Asst. General Manager, 

NABKISAN Finance Ltd 

  

4) Shri K. Subramanian CEO, Marutham Sustainable 

Producer Company Ltd 

 

 

Deliberation and suggestions –The panel was chaired by Ms. Susan Thomas, she requested 

the panellists to deliberate on specific issues related to access to finance for FPOs. Mr.Sarat 

Kumar stated that there is a huge credit requirement among the member farmers of the 

FPOs promoted by them. They have promoted 18 FPOs across India and they are providing 

credit services to their members through the FPOs apart from procuring of agri commodities. 

Often the FPOs face liquidity 

challenge, once the liquidity goes 

down, procurement also goes 

down. Few banks are providing loan 

to them along with NABKISAN. He 

stated that it is difficult to avail 

loans from commercial banks and 

shared their struggle in raising 

loans from banks. Mr. Sarat further 

stated they increase the capital of 

the FPOs through internal capital 

accumulation, every year farmers 

have to contribute Rs.1000-Rs.1500 

towards share capital of the FPOs.  

Mr. Subramanian explained it is 

very difficult to convince the banks 

for getting a loan. Marutham has received Rs.15cr from Financial Institutions and repaid 

Rs.12.5cr but still banks’s haven’t given any loans to them. Borrowing power is a problem for 

them. State Bank of India sanctioned a loan to them but ultimately haven’t disbursed it. Mr. 

Seetanshu Shekher shared why banks are not able to finance producer companies. Bank staffs 

are overloaded with work and it is very difficult for them to look at anything which is not put 

on them by higher authority. He shared even after bank guarantee schemes of Small Farmers 
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Agri Consortium (SFAC), Rabo Bank etc., only 36 producer companies have been able to 

leverage loan under such schemes, NABKISAN has financed 10 cases through that route. He 

mentioned that FPO should use the Kisan Credit Card Facility of Government for providing 

loans to farmers. He also mentioned that banks have ready made products whereas NBFCs 

like NABKISAN has tailor made products for the FPOs, they have the flexibility to design the 

products. NABKISAN currently has 200 FPO loan accounts out of which 6-7 are stressed. In 

one of case where the account is irregular the promoting organisation washed off their hands 

and refused to take any responsibility for the loan. NABKISAN can’t give loans at a lower rate 

as they are also having borrowed funds which are costly. 

 Mr. Bhatt spoke about 3Cs of Credit which banks always consider for giving loans- character, 

capability and capital. He mentioned whenever banks evaluate credit proposal, they look into 

these 3 Cs. In most of the cases FPOs fail to clear the test of the 3Cs required by the bank.  

Banks have set of rules and processes and they lend accordingly. Anything which doesn’t fit, 

they reject it. However, organizations like FWWB, Ananya have different approach and have 

the flexibility and expertise to lend to producer companies. 

The participants also pointed that most of the bankers come from towns and don’t 

understand rural mental set up and refrain from giving loans. It depends upon the bank 

manager whether the proposal shall be considered favourably or not. Bankers are not 

sensitised properly. Also, cooperatives are not allowed for credit check through Hi Mark which 

is a problem for FPOs registered as cooperatives as banks do Hi Mark check for processing 

loans. 

Further questions were raised on whether RBI need to have more specific guidelines for the 

FPOs for easing the fund flow from banks to FPOs. 

The panel discussion was concluded with the hope that continuous effort of companies will 

help them to raise fund in future from banks and till then organization like FWWB and 

NABKISAN have to play a critical role in providing loans to FPOs.  

Way forward  

It took a long time for microfinance sector to attract generous bank funding, FPO is still a 

nascent sector. We need to invest in building capacity building of the FPO sector and 

simultaneously we need to sensitize banks regarding the activities of the FPOs.  
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Panel Discussion- 2, challenges faced by FPOs in marketing and the way forward 

 

  Name Organisation 

Chair Prof. Trilochan Sastry  Professor, Indian Institute of 

Management, Bangalore 

      

Panellists 1) Shri Rangu Rao, CEO, Safe Harvest Private Limited 

  2) Shri S Balakrishnan Chief Operating Officer, VRUTTI, 

Livelihood Resource Centre 

  

3) Shri Santosh Kumar CEO, Aranyak Producer Company Ltd 

 

Deliberation and suggestions  

 

Panel 2 was chaired by Prof. Trilochan Sastry. He started with his experience of working with 

Centre for Collective Development. He mentioned marketing of commodity is a very tricky 

business and even big corporates make huge losses due to market fluctuation and changes in 

demand and supply. He mentioned how Centre For Collective Development’s (CCD) strategy 

to purchase and sell commodity in market helped producer organization like Sathya Sai and 

Praja Mithra to make profit. He 

mentioned a small mistake in 

judgment can cause huge loss. He 

also mentioned the mistakes to 

avoid while procurement of 

commodity like procurement of 

low quality produce. He 

mentioned how CCD started 

marketing without any money 

and the idea of having huge 

capital to start procurement is 

wrong. He emphasized daily 

trading of commodity can be 

done with minimal investment if 

we engage local farmers in business and farmers will distribute the profit among themselves. 

The role of company/cooperative is to just mobilize the community and monitor them. Prof. 

Sastry stated that farmers see value in joining FPOs as they are not cheated in weights of their 

produce by middle-men. At the same time it is important for the FPOs to check the quality of 

the produces procured from the FPOs so that FPOs get proper price during selling of the 

produces. FPOs should tie up with corporates for selling of produces which middle men and 

traders can’t do. CCD has taken up product specific strategy, for example in case of Tur dal 

CCD follows the strategy of pull- process- store- sell as Tur dal price goes up with time. For  
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groundnut they follow the strategy of pull and sell as the ground nut price is volatile. Value 

added product is important to increase profitability, they have started the brand Farm Veda 

under which various value added products such as peanut butter etc. are sold. Retail market 

is very difficult to compete, hence FPOs should come together and work in Amul style to beat 

competition- procurement at the village, processing at the district level and marketing at the 

state capital. 2-3 agencies jointly should do marketing for the FPOs. CCD has developed tie 

ups with hotels such Le-Meredian, Lemon Tree etc. for supplying the materials to them. 

Compliances under the Companies Act are very difficult for the FPOs, hence new FPOs might 

register themselves under Multi State Cooperatives Act. Prof. Sastry further informed that 

training sessions for FPOs on marketing can be organised in IIM-B. Mr. Santosh shared his 

experience of working with Aranyak and explained procurement and marketing process. He 

explained why the company incurred the loss and how the company is planning to mitigate 

the loss by changing marketing strategy. Mr. Balakrishnan mentioned that that they are 

currently working through market guarantee mechanism whereby they have allocated a fund 

of Rs.10 lakh to absorb price fluctuations. He also stressed that FPOs should understand 

commodities market properly. Mr. Rangu Rao stated that expectation of farmers to get better 

returns immediately is a problem. Cutting cost, standardisation at the farm gate (accounts for 

15% reduction of cost) are required for reducing cost. Safe Harvest is working to provide 

Indore market price to the village farmers. Since, Safe Harvest is dealing with imperishable 

products they can absorb the price fluctuations to a certain extent. He mentioned currently 

Safe Harvest is purchasing produce from many companies and if any company wants to sell 

their produce to safe harvest they can contact him. However, he mentioned his company is 

not able to procure all the produce of partnered companies due to working capital scarcity.  

Way forward  

We should learn from marketing strategy of Amul, earlier every dairy was doing standalone 

marketing which was not feasible, hence GCMMF came into existence for doing branding and 

marketing of milk produced by dairies. Similarly, it is difficult for the FPOs to do branding and 

marketing of their products on individual basis. If they do so then chances of failure is very 

high. Hence, FPOs should have common platform for branding and marketing their products 

to beat the competition.  
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Panel Discussion 3- Challenges faced by FPOs in NPM and Organic Farming and the way 

forward 

 

 Name  Organisation  

Chair  Shri Rangu Rao CEO, Safe Harvest Private Limited 

      

Panellists 1) Shri A V 

Balasubramanian 

Director, Centre For Indian Knowledge 

Systems 

  2) Shri Arpit Jain Ram Rahim Producer Company Ltd 

  
3) Shri G John Pragathi Farm Products Producer Company 

 

Deliberations and suggestions  

 

Discussion started with chair, Mr. Rangu Rao stating his own experiences of working with 

farmers on organic farming and 

market behavior pertaining to 

paying premium price for organic 

and NPM products. He briefly 

shared his view and invited other 

panelists to share their experiences. 

Mr.Balasubramanian shared his 

experiences of working in CIKS and 

how he tried to promote organic 

and indigenous variety of rice in CIKS 

promoted FPOs. He mentioned that 

there is no comparison between chemical based and organic farming. Organic farming 

produces low quantity but high quality of agri produces. As a result of which cost of organic 

farming is far higher than chemical based farming. Again organic produces need to be 

authenticated for third party selling which increases the cost. Third party certification involves 

product certification, process certification etc. Who will bear the cost of such third party 

authentication? He further mentioned that value addition of the organic produces can be very 

helpful in promoting organic farming as it will ensure higher selling price. Government should 

formulate suitable policies to promote organic farming and should allocate fund to subsidise 

the cost of organic farming. The FPOs should come together to move to the higher end of the 

value chain. It is good that public awareness is increasing about chemical based agriculture 

on health issues such as cancer. He further stressed that staffs should be properly trained on 

organic farming. He informed that there is considerable demand and awareness among 
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people about organic and NPM products. Followed by him, Mr. Arpit shared the challenges 

faced to convince the farmers for adopting NPM practices. He stated that it is the need of 

hour to move from chemical to NPM agriculture as chemical agriculture is further degrading 

the quality of soil. He shared various challenges of procurement, transportation and storage 

of NPM produces. The farmers practising chemical based agriculture should be approached 

to bring a part of their land under NPM farming initially, also NPM should be encouraged 

along with a platform to sell the produces. NPM agri production of farmers associated with 

Ram Rahim Producer Company grew from 30-40 ton to 1,000 metric ton currently. Mr.Arpit 

mentioned that stringent FSSI guidelines on pesticides usage is encouraging the farmers to 

adopt NPM farming. Separate infrastructure for storage of NPM produces is required to 

prevent contamination from chemical based agri produces.  

Mr. Rangu Rao further mentioned that people’s movement on adoption of NPM has already 

started. Government of Sikkim declared the agriculture in state to be free from chemicals. 

Previously, Government of Andhra Pradesh also talked about NPM based agriculture. He 

mentioned that how soil fertility of Punjab has declined with the over usage of chemicals. Like 

green revolution like-minded people and civil societies should come together for promoting 

and enhancing sustainable agricultural practices. Mr. John also shared his experiences of 

working with farmers. He mentioned it is very difficult to convince farmers to go for organic 

farming at the first due low yield during first few years of organic farming. Also, organic 

farming is labour extensive and willingness of farmers to adopt organic farming is also very 

less. Aspirations of the farmers to get higher income in short time is a challenge for adopting 

organic farming. FPOs are suffering from problems of human resources, they have insufficient 

staffs and resources. It will be very helpful if there are commitments from the FPOs to the 

farmers on procurement, financial support etc. However, he mentioned due to continuous 

effort of team, there has been some shift but it is still minuscule in terms of number. The 

panel concluded the discussions with the followings- 

- Challenges- 

a) Affordability of organic and NPM farming is a challenge 

b) Credit in the structure-There is no special recognition for organic farming in the 

available credit products. 

c) Storage is an issue for NPM and organic produces. No separate storage facilities 

available. 

The panel opined that it is very difficult for a single farmer to adopt NPM and organic farming, 

if farmers adopt NPM and organic farming collectively changes can be made. Corporates such 

as Metro are willing to pay a premium price for the NPM produces. Safe Harvest is a supplier 

to Metro. The panel opined NPM farming is sustainable, initially Ram Rahim Producer 

Company which practises NPM farming were at loss but now they are in profit. The panel 

informed that NPM certification is slightly cheaper than organic certification as individual  
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testing is done in organic certification. There is enough demand for NPM and organic 

produces, supply needs to be enhanced. NPM and Organic Farming has enough potential to 

yield sufficient long term gains to the farmers, farmers should be patient about the returns. 

 

Panel Discussion-4- discussion on governance and compliances of FPOs 

 

 

 

 

 

 

 

 

 

 

 

 

Deliberations and suggestions  

 

Mr. Shambu Prasad, Chair of the panel, started the discussion on a happy note stating that 

recently 23 entrepreneur awards were given to social entrepreneurs. The panel mentioned 

that strong ecosystem for the FPOs is very necessary before judging governance. Effective 

participation by the members of the board, strong capacity building resources are very 

important for the FPOs. If exposure visits of small FPOs are more, the governance aspects are 

picked up quicker. It is difficult to obtain registration of FPOs quickly. The panel informed that 

in Bihar and Uttar Pradesh there are political interferences in the functioning of the FPOs. The 

members are in the board of the FPOs. This is especially true in areas where FPO culture is 

new, in existing areas having the presence of FPOs, political interference is relatively lower. 

The government is asking to cut down the mobilisation time of the farmers for forming the 

FPOs. Less time to promote the FPOs are causing governance and compliance related errors. 

The panel deliberated on issues such as how to communicate the governance and compliance 

aspects to board and members, how to make the voices of the members heard and how to 

build a vibrancy between governance aspects and members. The panel stated that Board 

Meetings are becoming complaining and grievance redressal sessions, quality of the board 

meetings need to be checked. The panel also pointed out the differences between the 

management and the board of the FPOs affecting governance. Compliances are getting 

tougher and more complicated for the FPOs registered under Companies Act. The panel 

expressed concern that Chartered Accountant, Company Secretaries are centrally located in 

towns and cities most of the cases and don’t want to travel in remote villages for managing 

the compliances. The panel also pointed out that there are differences in managing 

compliances with different chartered Accountants and Company Secretaries. There is a  

 

 Name  Organization  

Chair Shri Shambu Prasad Professor, IRMA 

      

Panellists 1) Shri Ashok Kumar Executive Director, 

Livelihoods & Value Chains, 

M-CRIL 

  

2) Shri Pramel Gupta CEO, VRUTTI, Livelihood 

Resource Centre 

  

3) Ms. Aneesha Bali FPO Coordinator, National 

Association of FPOs (NAFPO) 
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dearth of skilled resources like Chartered Accountants (CAs) who understands functioning of 

FPOs properly. There are demands that institutions such as NABARD, SFAC should take greater 

initiatives for Capacity Building of FPOs, however the panel asked who will do the capacity 

building of NABARD, SFAC and the promoting institutions. There should be financial 

transparency to improve governance, the financials of FPOs should be easy to comprehend 

by the members. Also, the attitude of the FPO staffs towards finance and governance should 

be more welcoming. NAFPO is created to have continuous discussions on FPO sector and to 

present the issues and challenges which the sector is facing to the government. All the 

relevant stake holders such as FPOs, funding agencies etc. have taken NAFPO membership.   

                                                                                                       

Way forward  

We need to invest in capacity 

building of board members, 

exposure visits needs to be 

increased from where FPOs can 

learn the best practices. We also 

need to generate awareness 

amongst the auditors regarding 

Farmer Producers Company (FPC) 

Acts and regulations. Training 

Modules for FPOs on governance, 

accounts and finance need to be 

prepared in local languages. Resource institutes, FPO board and CEO should function together 

to build strong governance policy and working environment.   

Presentation on impact assessment study conducted by FWWB 

Mr. Gaurav Kumar, Program Officer, FWWB made the presentation on the Impact Assessment 

and explained methodology and outcome of impact assessment study undertaken by FWWB. 

He briefed about sampling process, member selection and FPC level survey forms which was 

used to conduct the study. He highlighted the improvements in the area of marketing and 

credit services, women empowerment and adoption of environmental friendly practices due 

to loan support provided to producer companies. He also described how the loan support has 

helped FPOs and member farmers to increase business and income and better agriculture 

practices adopted by farmers due to scientific interventions brought by producer companies. 

He explained Alkire & Foster reach methodology to calculate women empowerment index. 

Impact Assessment showed positive results on empowerment of women farmers associated 

with FPOs.   
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Concluding remarks by CEO, FWWB 

Ms. Vijayalakshmi Das, CEO, FWWB concluded the workshop by thanking all the participants 

and speakers for their active participation. She also explained that case studies and impact 

assessment is very critical and FPOs need to work towards that. She mentioned that this type 

of workshops should happen on frequent basis where FPOs can come together and share 

their learnings, achievement and suggestions which can play a very crucial role in 

strengthening of FPOs.   

 

 

 THANK YOU 
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